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San Antonio March Sales 
Top 1932 Despite Closed 
a Other Cities Fair 





Sharp Upturn Reported in Southwest Centers As 
Banks Reopen; Dealers Are Generally 
Encouraged by Outlook 


New York, March 17.—While the mid-monthly check-up 
of sales in various key cities show the effect of the national 
banking holiday in the returns to March 15, there are spots 
of very definite encouragement. San Antonio, Tex., for 
instance, reports an increase for the first half of March over 
sales in the same period a year ago. This is a remarkable 
record and would indicate a most satisfactory local situation. 

The Automotive Daily News cor- Cai eae 


fans: "bese the tact coat DODGE SALES HEAVY 
DURING BANK HOLIDAY 


local banks were closed for nearly 
the first two weeks of March, auto- 
nobly, ex- 

_— ae Pa erg o 7 Detroit, March 17. — Following 

ceeding new car sales for - same | close upon the resumption of full- 

period a year ago, and with the line production 

activities by the 

plants of Dodge 















opening of the banks shifting into 
high gear, with thirty-one new car 
registrations in one day. Brothers Corpora- 
“New car sales for the first fif- ; tion, comes the 
usual weekly sales 
, statement of A. 


teen days of March totaled 140 pas- | 
senger units and six trucks. For 








the first half of March, 1932, new vanDerZee, gen- 
car sales were 136 passenger vehicles eral sales" man- 
and twelve trucks. Used car sales ager, detailing de- 
for the first fifteen days of the i on ‘ = 

the same - 
month were 187 and in s ed Mhateh 11, Phe 


period a year ago they were 331. 

“Dealers here are greatly encour- 
aged over the outlook and anticipate 
good business during the latter half 
of March.” 

In Los Angeles, Cal., passenger 
car sales up to and including March 
9, were 186, with 33 trucks. Last 
March, for the same period, pas- 
senger car sales totaled 383, with 56 
trucks. 

Louisville, Ky., reports sales of 
eighty-six passenger cars and three 
trucks during the first half of 
March. In the first half of March, 
1932, passenger car sales were 125 
units. This showing is surprisingly 
good, considering that the bank 
holiday covered most of the first 
half of the month and that sales 
during the first half of February, 
before the banking trouble had be- 
gun to develop, passenger car sales 
were only ninety-nine units. 

The correspondent of Automotive 
Daily News in Louisville reports that 


(Continued on Page 8) 


Used Car Stocks Are Lower, 
Milwaukee Dealers Report 


Milwaukee, Wis., March 17.—Up | 
until March 3, when the lid was | 


' 
clamped on Wisconsin banks, used | 
car sales in the Milwaukee area 
were reported reported by various | 
dealers to be fairly good. Stock for | 
the most part is lower than this pe- 
riod last month and sales have held 
on a par with this period last year. 
Conditions of automobiles taken in 
trade for the most part are quite 
poor, indicating that owners are 
running their cars as long as pos- 
sible in an effort to get the maxi- 
mum mileage out of them before 
purchasing another car. 

Used cars have been moving ex- 
ceptionally well, according to Jerry 
Kubousek, used car sales manager 
at De Boer Motors, Inc., distributors | 
for Graham motor cars, with 90 per | 
cent. of the buyers paying cash. Cars 


A. vanDerZee report is of more 

than usual impor- 
tance, because, in addition to citing 
facts and figures of interest to the 
Dodge organization proper, it reveals 
the comparatively minor extent to 
which Dodge dealers’ retail deliver- 
ies were affected by the late nation- 
wide financial shutdown. 

As was to be expected, Mr. van- 
DerZee’s March 11 report shows a 
decrease in deliveries mad by Dodge 
dealers, the first decrease to inter- 
rupt a fifteen-week record of steady 
upward movement in sales. This 
decrease is surprisingly low, viewed 
in the light of circumstances that 
had such far-reaching general ef- 
fects on all lines of business. By 
way of comparison, Mr. vanDerZee 
refers to his preceding report of 
March 4, showing Dodge dealers’ 
1933 deliveries of Dodge and Plym- 
outh passenger cars and Dodge 
trucks 35 per cent. ahead of the 
volume recorded for the correspond- 
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More Detroit Plants Announce 





5 Cents. $12 Per Year. 


Resumption of Car Production 





PENNSYLVANIA TRUCK 
OPERATORS URGED TO 
FIGHT UNFAIR CONTROL 


Philadelphia, March 17.—A. J. 
Brosseau, vice-president of the Na- 
tional Automobile 
Chamber of Com- 
merce, chairman 
of its truck com- 
mittee and presi- 
dent of the Mack 
International Mo- 
tor Truck Corpo- 
ration, and Harold 
B. Stone, district 





fining Company, 
were chief speak- 
ers at an enthusiastic mass meeting 
last night, which jammed the big 
Gold. Room of the Elks Hotel to 
capacity. The audience, comprised 
truck owners and operators, truck 
dealers, shippers, merchants and 


A. J. Brosseau 


manufacturers, who were urged to | 
fight to the last ditch the various | 


bills in the legislature adverse to. 
their interests. 


That highway commercial traffic | 
is firmly rooted in genuine eco-| 
nomical service to the public and is | 
paying its way in license fees, gaso- | 


line and oil taxes, and must not be 





(Continued on Page § 8) 


TIMKEN BEARING 
ADDS NEW PRODUCTS 


Detroit, March 17.—H. H. Timken, | 
president of the Timken Roller 
Bearing Company today announced 
that his company had been develop- 
ing a number of new products, 
which are now ready to be marketed. 
This organization has been carrying 
on development work, during the pe- 
riod when industrial sales have 
fallen to a low level. 

“Our research department, seeking 
alloys for use at elevated tempera- 
tures,” says Mr. Timken in the an- 
nual report, “has developed a num- 
ber of new materials during the 
year. An alloy steel has now been 
developed which at a considerably 
lower price gives creep strengths 
comparable with any of the gener- | 
ally used high temperature steels, | 
including the stainless type. This | 
new alloy is suitable for use as tubes | 
in high pressure boilers, superheat- 


(Continued on Page 8) 





the stew Dodge Six line —a 





sales manager of | 
the Atlantic Re-| 


two-door sedan model 


General Motors, ete Paige will Step Up Output 
Next Week; Sentiment in Industry Improves; 
Officials Look for Buying Boom Shortly 


Detroit, March 17.—Following the resumption of pro- 
duction at the Plymouth, Dodge, Hudson and Packard plants, 
as announced yesterday in Automotive Daily News, General 
Motors has just made public the fact that its various ‘divisions 
will step up output beginning Monday. Graham-Paige has 
just announced resumption of production next week. 

- ——° A number of the General Motors 
plants have been carrying on during 
the bank holiday and after, but 
production has, of course, been re- 
stricted by general conditfons. The 
fact that this company now sees the 
need for increasing production is 
taken as a favorable omen by the 
industry in general, 

Chevrolet has been running 
through a certain number of the 
new Standard line, but next Monday 
will probably see work at this huge 
plant greatly increased. 

In announcing resumption of pro- 
duction by Graham-Paige, Robert 
C. Graham stated that he is en- 
tirely optimistic over the immediate 
| Outlook, and is convinced that a 
buying wave is about to start in the 
automotive field. 


Considerable interest has been 


(Continued on Page 8) 


N. Y. FEBRUARY SALES 
SHOW DECLINE FROM 
SAME MONTH IN 1932 


| ae 


New York, March 17.—Sherlock & 
| Arnold today announced complete 
February sales figures for passen- 
ger cars in the metropolitan dis- 
trict, embracing New York city and 
surrounding territory. The total for 
February, 1933, was 3,609, as against 
5,841 in the same month of last year. 

The decrease in sales in this im- 
portant district works out just a 
faint shade under a 40 per cent. loss. 
Dealers here believe that this was 
entirely due to general conditions 
and the developing deadlock in 
banking. They cite the fact that the 
first week in February showed an 
increase over the same period of last 


(Continued ox on Page 8) 


Dodge Offers New Six 
| Coach at Price of $630 


Detroit, March 17.—Dodge Broth- 
ers today announced a new body 
model on the six-cylinder line, the 
newcomer being a two-door sedan 
priced at $630. It is pointed out 
that this is the lowest price ever 
placed by Dodge Brothers on a fully 
equipped sedan type car. 

The chassis is ¢he regular six- 
| cylinder unit, which has been fully 
| described in Automotive Daily News, 
| Extra wide doors are provided in 
| this two-door sedan model, 41 inches 
|at the bottom and 34 inches at the 
top. Bedford cord upholstery is used 
| with a complete equipment of com- 
fort accessories, such as assist cords, 
{ash trays, sun vizor, anti-glare rear 
view mirror, windshield: wiper with 
concealed motor, etc. 

The seating facilities of the new 
Dodge two-door sedan body have 
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PEED OF DE SOTO 
REPORTS DEFINITE 
| SALES UPTURN 











ROY PEED 


| Detroit, March 17.—The almost | 

unanimous support that America 
| has given President Roosevelt in his 
readjustment program and the pres- 
ent confidence and optimism of 
general business, has been reflected 
in increased atuomotive sales during 
the past week. 

This was asserted here yesterday 
by Roy Peed, general sales manager 
of the De Soto Motor Corporation. 
Peed, with his thousands of De Soto 
dealers in all sections of the United 
States, is in an ideal position to feel 
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selling ait between $250 and $350 
are moving best, while the automo- 
biles being taken in are in pretty 
poor shape, it was stated. Mr. Ku- 
bousek believes that conditions have 
improved from a profit angle and 
that prospects have improved 50 per 
cent. within the past number of 
weeks. 

The Fleischer Buick Comany had 
just started a used car sale when 
the bank moratorium was declared 
in Wisconsin and consequently its 
stock of used cars is a bit higher 
than this time last month. Accord- 
ing to Walter R. Fleischer, head of 
the concern, it is just a matter of 
getting money back into circulation 
and he regards prospects for the 
used car business as bright. Cars 
turned in were reported to be in only 
fair condition and buyers are not 
paying cash to any great extent. 

There is a greater interest being 
exhibited by the public in buying 
used cars than there has been in 
many months, according to A. C. 
Hall, head of the Hall Chevrolet 


Used Car Stocks Are Lower, 
Milwaukee Dealers Report 
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Mr. Osmundsen stated. He said he 
felt that the profit angle in the sale 
of used cars depends to a consider- 
able extent. upon the dealer’s book- 
keeping and that the dealer can 
determine the profit to be made by 
pricing his cars accordingly. 

A decline of approximately 40 per 









cent. in the used car stock of the 
Histed Motor Co., Chrysler and 
Plymouth deaiers, is reported by H. | 
K. Paynter, used car sales manager 
for that concern. Sales have been 
holding up well with an improve- 
ment in the situation from a profit 
angle reported due to a better turn- 
over than in the past. Approxi- 
mately 60 per cent. of the buyers 
are paying cash, Mr. Paynter stated. 


LT. COL. B. J. LEMON 
IS ORDERED TO DUTY 


Detroit, March 17.—According to 
orders issued by the War Depart- 
ment and made public here, Lieut. 
Col. Burton Judson Lemon, quarter- 





Company, Ine:, and used car sales| master corps, reserve ‘known to his 
until March 3 were moving along! many friends in the tire and auto- 


very nicely. More people have been 
paying cash for their cars than has 
been the case for a long time, Mr. 
Hall reported, while the cars taken 
in are not in very good condition. 
The firm’s stock of used cars is 
lower than this period last month. 
Mr. Hall does not believe that the 
situation has improved much from a 
profit angle. 

Stock of Arndorfer Brothers, Inc., 
Willys-Knight dealers, is approxi- 
mately $800 lower than this period 
last month, according to F. J. Arn- 
dorfer. Cars being turned in are for 
the most part worn out, indicating 
that the buyers are badly in need of 
new cars. Sales have been fair, with 
90 per cent. of the customers paying 
cash. The demand has been pri- 
marily for the smaller type of used 
car. No improvement from a profit 
angle is apparent, in the estimation 
of Mr. Arndorfer. 

Used car sales have been holding 
up fairly well for the Osmundsen 
Motor Co., Lincoln and Ford dealers, 
according to A. L. Osmundsen. The 
firm’s stock is about on a par with 
the same period last month. Buy- 
ers in many cases are paying cash 
or making a sizeable down payment, 


j}at 616 Farwell Building, are 
| charge of Major J. A. Nelson, Q. M. 


mobile industries as plain Burt 
Lemon), has, by direction of the 
President, been ordered to active 
duty on March 20. He is required 
to report to the district chief, De- 
troit quartermaster procurement 
district, for two weeks of training. 
Procurement district headquart rs, 
in 


C., U. S. A. Detroit is headquarters 
for procuring all motor vehicles in 
the event of a major emergency. | 

When not in the service of the | 





government, Mr. Lemon is field en- | 
gineer, development department, | 
tire division, United States Rubber 
Company, and has been active in 
several capacities in committee and 
other work of the Society of Auto- 
motive Engineers. 





BUSES SCORE AGAIN 
Albany, N. Y., March 17.—In a re- 
cent order of the Department of) 
Public Service of New York ap-| 
proving the substitution of buses for | 
a street car line in the city of Al- 
bany. It is pointed out that since sub- | 
stitucion of buses the patronage has | 
increased slightly over 10 per cent. 





Dodge Offers New Six 
Coach at Price of $630 


(Continued 


been developed with a view to giv- 
ing driving and riding ease. Meas- 
ured from windshield to rear win- 
dow, the body affords 7 feet 4 inches 
of space. Front seat head room is 
3 feet 1% inches, rear seat head 
reom 3 feet. The width in the 
rear, above the arm rests, is 49 
inches, with cushions 20 inches deep. 
The front seat cushion is 17% inches 
deep. The front seat has an ad- 





from Page 1) 


justment range of 4% inches and 
this with the adjustable steering 
column gives the driving position 
a range to suit any need. 

Slender body pillars and large 
plate glass windows are fitted to 
give high visibility, front windows 
being 32% inches in width and 12% 
inches in depth. Rear quarter win- 
dows are 30% inches wide, 12% 
inches deep. 








Other cars are bigger 
but none better 
“Jive American 


America’s Most Ec 


tip_ 


onomical Passenger 


and Commercial Cars 


$275 up F. O. B. Factory 


Write for details about non-conflicting and valuable franchise 


American Austin Car 


Co., Inc., Butler, Pa. 





| FINANCIAL NEWS 


‘ Gietiinaitiniiitaii neat 


REPUBLIC STEEL 

New York, March 17.—Republic 
Steel and subsidiaries report for 
1932 sales of $47,604,636. Net loss 
was $11,261,194 after expenses, de- 
preciation and dividends, conipared 
with $9,034,163 in 1931. Total assets 
as of December 31, 1932, were $270,- 
168,332, comparing with $290,621,225 
on December 31, 1931, and profit and 
loss surplus was $1,872,948, against 
$11,873,774. Current assets amount- 
ed to $35,569,354 and current liabil- 
ities $8,131,730, comparing with $47,- 
297,199 and $11,606,129, respectively, 
at the close of the previous year. 


INTERCONTINENTAL RUBBER 

New York, March 17.—Interconti- 
nental Rubber and subsidiaries re- 
port for 1932, as certified by inde- 
pendent auditors, loss from opera- 
tion of $181,372 after general and 
sales expenses and miscellaneous 
taxes, shutdown expenses of Mexi- 
can plants, etc., against $194,636 for 
the preceding year. After allowing 
for depreciation, charge for special 
reserve, adjusting rubber inventory 
to market value December 31, and 
charges resulting from stating short- 
term notes at market value Decem- 
ber 31, net loss amounted to $471, 
992, compared with $351,931 in 1931. 


ELECTRIC OUTPUT 

New York, March 17.—Electric 
output in January totaled 6,476,933,- 
000 kilowatt hours, compared with 
6,993,464,000 in the same 1932 month, 
a decline of 7.4 per cent., according 
to the Edison Electric Institute. To- 
tal energy for distribution, includ- 
ing imports, etc., was 7.6 per cent. 
less. 

Sales to ultimate customers were 
5,372,566,000 kilowatt hours, against 
5,887,254,000 in the 1932 month, a 
drop of 8.7 per cent. Total revenue 
from ultimate customers was $160,- 
279,300 compared with $174,989 last 
year, a decline of 8.4 per cent. 

Electric production for the year 
ended January 31 totaled 176,174,- 
601,000 kilowatt hours, against 85,- 
167,500,000 in the preceding year, a 
drop of 10.6 per cent. Total revenue 





| from ultimate consumers was $1,817,- 


885,600, compared with $1,967,228,700, 
a decline of 7.6 per cent. 


GAS PRICES 

New York, March 17. — The 
weighted average f. o. b. refinery 
price of United States motor grade 
gasoline in twelve refinery districts 
of the United States on March 11 
was 4.175 cents a gallon, against 
4.513 cents the week before and 5.340 
cents a year ago, the J. Edward 
Jones statistical service reports. 
The average service station price, 
exclusive of taxes, in 162 cities was 
11.298 cents a gallon on March 11, 
against 11.296 cents the week before 
and 12821 cents a year ago. The 
weighted average price of crude oil 
at the wells in twelve producing dis- 
tricts was 50.1 cents a barrel on 
March 11, against 54.1 cents the 
week before and 74.7 cents a year 
ago. 
NATURE OF “OPERATIVE 

RIGHTS” IS DEFINED 

Sacramento, Cal., March 17.—The 
nature of “operative rights” under 
a certificate of necessity and con- 
venience was defined by the Cali- 
fornia Railroad Commission in the 
matter of the Pacific Motor Trans- 
port Company application (Decision | 
No. 25289) in which the Commission | 
states that “operative rights” do not | 
constitute a class of property which 
should be capitalized or used as an 
element of value in determining | 
reasonable rates “Aside from their 
purely permissive aspect, they ex- 
tend to the hoider a full or partial 
monopoly of a class of business over 
a particular route. This monopoly 
feature limited to the number of 
rights which may be given.” 
HIGHWAY CONDEMNATION 
; DECISION IN NEW JERSEY 

Trenton, N. J., March 17.—A New 
Jersey statute, which provides that 
the State Highway Commission shall 
take the fee in and to lands ac- 
quired through condemnation for 
the state highway system, is uncon- 
stitutional in that it provides for 
the taking of more than an ease- 
ment. The New Jersey court in a 
prior decision has held that the 
commission constitutionally can 


take merely.an easement for such 
purpose. Such agecision remains the 
law, although it was: rendered prior 
to the enactment of such statute. 







| banking situation. 
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Proves Fuel Economy 
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Going on Trip 

* 

Braden’s Wisecrack 
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Turning the Tables 


* * * 


Chris Sinsabaugh 


Detroit Editor 





]* this economy era it is but fitting that miles per gallon 
should be uppermost in the minds of motorists. Pontia¢ 
stressed the point last week in a nation-wide demonstration 
and now Continental is making plans for something of the 
same sort. 
Ray Sackett, advertising manager of Continental, 
drafted me as an observer on one test Tuesday which was a 


| sort of a curtain-raiser for what is to come in other demons 


Strations in the near future, designed to prove the fuel 


economy of the Beacon four-cylinder job. 
* * - : 


AS AN OBSERVER on this test my rations were cut 
down. Whereas with Pontiac I had a quart to play with, 
Continental limited me to one-tenth of a gallon. The precious 
fluid was carried in a Zenith mileage tester, placed on the 
right front window and feeding to the carburetor through 


| the conventional rubber tube. 


With Sackett driving the Beacon, which weighs only 
1,950 pounds, and carrying in addition this observer and 
Walter McLain as passenger, the little four was put through 
its paces on Joy Road, a fine stretch of concrete with little 
traffic. And mebbe I didn’t have proven to me that you pay 
for speed! At forty m. p. h. we got at the rate of twenty- 
four miles per gallon; at thirty we showed twenty-six, and 
then Sackett showed us real economy at twenty m. p. h. We 
tried this pace in two tests, both of which gave us thirty 
miles per gallon. 

Then to appraximate average city traffic we jogged 


home along Grand River Boulevard, besprinkled with traffic 
lights, at twenty to thirty-five miles per hour and darned if 
we didn’t do twenty-five to the gallon. 

ae - * 

NOW SACKET IS GOING to take me on a 200-mile 
ride through the country, sort of hit and miss, without 
thought of fuel economy. At the end of the trip we are going 
to check to gasoline consumption and thus get an idea of 


what the tourist may expect if he drives a Beacon. I'll be 
telling you about that, too. 
* . * 
POSSIBLY JIM BRADEN, automobile editor of the 


Chicago Daily News, may have had gasoline, which is a 
liquid, in mind in the wisecrack he hands this conductor in 
a recent effusion in his column. Braden wrote: 

“Charles A. Bindhammer, 5438 Kenwood Ave., has 
invented a tablet to make water pure for motorists who tour 
—21% cents a gallon—and wants to try out the innovation 
on me. 

“No, thank you! I have been associated in the past with 
those drinking bags in the army that were hung on three 
poles and into which some officer dumped the entire output 
of a chlorine factory, from the resultant taste, and have no 
remote intention of offering my frail body as a test'tube to 
science even for the good of motoring. It would be a fine 
idea to send a tablet to Chris Sinsabaugh, Detroit editor of 
Automotive Daily News, and let him make a personal test. 
He will try anything that is liquid.” 

* a ~ 

“HOW THE TABLES have been turned since the panic 
of 1921,” remarked a factory executive as he read that A, 
P. Sloan, Jr., Walter Chrysler and Henry Ford had been 
called into the formal conference on Griswold Street in the 
“In 1921 the automobile industry owed 
the bankers huge sums of money and the bankers said we’ll 
let you have some cash but we are going to put our repre- 
sentative on your board of directors. This time, here in 
Detroit, it’s the bankers who owe the automobile industry 
the money and the industry is going to be the one to have 
representation on the banks’ boards of directors.” 

It might be mentioned without accusations of bragga- 
docio on the part of the automobile industry, that in the 
present crisis in this city it has been the makers of cars and 
accessories who have kept alive the civic spark of life. They 
have kept their plants in operation as far as possible, but, 
better still, they have been paying their employees in cash 
and. this flood of gold has been largely instrumental in main- 
taining a semblance of business in this motor capital. 
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~ Retail Salesmen — This Is Your Page 


This department is devoted to the interests of the retail sales divi- 
Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. 
your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


sion of the indastry. 


let get it ready for publication. Your achievement or yeur mistake 
may help another salesman te make sales or avoid errors that cost 
you commissions. 

Dealers read this page. 
these preblems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t, 


SALESMEN GET 50% OF PROFIT 
IN USED CAR SALES 


Here is a plan which has proven both practical and suc- | 
cessful for many years with the Frederick Motor Company, | 
Newark, N. J., De Soto and Plymouth dealer, known as being | 
a tast- stepping, hard-hitting outfit. Salesmen are thoroughly | 


Give us the benefit of your reactions on 





‘CALIFORNIA TAX ON 


It wants you to pass on 


<<< @ 


Sacramento, Cal., 
terstate motor carriers are subject 
to the same tax (5 per cent. of gross 
}@arnings) as are intrastate carriers 
in California, according to an opin- 
jion of Attorney General U. S. 
| Webb, rendered to the Board of 
| Equalization. The California con- 
| stitution, section 15, article 8, and 
| the political code, section 3664aa, 
provide that the gross receipts shall 
| be deemed to be all receipts on busi- 
| ness beginning and ending within 
| this state and based upon the pro- 
portion of the mileage within the 
state to the entire mileage over 
which such business is done, of re- 





or out of this state. 
The attorney general disclosed the 
tax is validly levied for the privilege 


burden is on the company to show 


satisfied and contented. They know that on every Saturday | that they are not common carriers 


(not after banks are closed) they receive a check for their | 
week’s work, plus a commission. 


if they are not. Further, if they 
are not taxable as common carriers, 


Their wives, too, are also | they would be taxable on an ad 


satisfied, because they know that on each Saturday their | valorem basis, he holds. 


salesmen husbands will bring home sufficient money for | 


them to run their end of the job. 
“Thus we have men who have ®—— 


confidence in themselves,” says Jo- 
seph H. Heckathorn, sales manager, 
“who stick out their chins and fight 
the world. No one can lick them on 
a deal. Deals are easier for them 
to get because they know that their 
competitive salesmen are licked be- 
fore they start. 

“The six men with us today are 
doing the same job, only better than 
some organizations, who require fif- 
teen or more men io accomplish the 
same results. 

“Our used cars are sold every 
thirty days, as the compensation 
paid on used cars exceeds that of 
new car sales. We pay 7 per cent. 
commission, and should a salesman 
sell a car for anything over the ac- 
tual cost of reconditioning he re- 
ceives an additional 50 per cent. In 
other words, should a car come into 
the house for, let us say, $200, and 
it costs $25 to put it into selling con- 
dition and a salesman should sell 


it for $250, his compensation would | : 
. 'and reason things out is intelligent. 


amount to $30 (7 per cent, plus 


$12.50 bonus). 

“Having this in mind, the sales- 
man buys the trade-in as cheap as 
he can, to enable us to put the car 
into condition that will help sell it 


at a profit to them. This plan en- | 
ables us to practically pick our deals. | 


We never have what are commonly 


termed ‘junkers’ in our shop. Each | 
|also essential 


car carries a ninety-day guarantec. 
It is returnable in thirty days at the 
purchase price which is allowed on 
any car, new or used, in the house. 
“Thus our monthly quotas are 
easily met. Our salesmen are happy. 
We have a dinner each month, to 
which their wives are invited and 


| 


‘CHICAGO HUPP ADDS 
THREE NEW DEALERS 


Chieago, March 17.—Heavy ac- 


nd 15,000 miles on De Sotos, the | 
a of which is much less than the | 
same service can be obtained else- | 
where. In this, the salesman co-| 
operate with the service end by! 
making a personal call on all 
our owners every thirty days, to see | 
that they are getting the service, 
they purchased at the time of de- 
livery. In this manner numerous 
new prospects are added to our 
files.” 

“Business is good with us,.” con- 
tinues Mr. Heckathorn, “because 
we have successful salesmen. A 
successful salesman is a worker. He 








;Ppointments was reported today, 
| when S. L. Davis, sales manager of 
the Gambill Motor Company, Inc., 
Hupmobile distributor, announced 
the acquisition of three new dealers 
for this make of car in the Chicago 
territory. 

} They are the Balzekas Motor 
| Sales, 6034 S. Kedzie Ave., formerly 
handling Hudson- Essex; Christy 

Brown, Highland Park, a suburb of 

Chicago, former De Soto dealer, and 


” 


INTERSTATE. CARRIERS! 


ceipts on all business passing into | 


of using the highways and that the | 


| tivity along the line of dealer ap-| 


March 17.—In- | 


We might know it would 


that of selling motor cars. 

| The Pierce-Arrow Sales Company 
j}and the Robert C. Vose Galleries 
recently joined hands in a dual ex- 
hibition, in which paintings 
masters, old and new, vied with the 
newest models of Pierce-Arrow, in- 
cluding the famous Silver-Arrow. In 
the course of the day more than 10,- 
000 people visited this showing of 
the products of two different types 


of genius. 
J. C. Crosby, vice-president and 
general manager of the Boston 


Pierce-Arrow organization, was de- 
lighted at the interest shown. “I 
have never seen a crowd of people 
so enthusiastic over a new line of 
cars. Of course, many of them had 
seen the cars before, but this second 
inspection seemed to whet their de- 
Sire for ownership,” said Mr. Crosby. 

“Tim and again people told us 
unhesitatingly that they cxpected to 
buy a new car in the spring. Many 
of them seemed to be on the verge 
of buying immediately. We kept four 
demonstrators going all day and 
made a long list of appointments for 
future demonstrations. 

“We have been holding these ex- 
hibitions several years, but this one 
far outshone all the others. There 
wasn’t a minute when our salesmen 
were not busy with prospective cus- 





| find a way of joining in holy wedlock the art of 


by | 





ART PROMOTES CAR SALES 


be a Boston dealer who would 
painting and 


o- 





tomers. Right now we _ probably 
have more bona fide prospects for 
new automobiles than we have ever 
had. This along with the marked 
revival of the _ public’s buying 
courage has put us right on our 
toes.” 

Through the enterprise and pro- 
motional ability of the Boston 
distributorship, this fine car—art 
exhibition has grown to be an event 
to which Bostonians look forward 
with eagerness. The Robert C. Vose 
Galleries is the oldest firm of its 
kind in the entire country and 
caters to an exclusive patronage. 

The paintings exhibited in the 
Pierce-Arrow showrooms were val- 
ued at more than a million dollars 
and ranged from Carot’s famous 
“Eventide,” through the works of 
some of the greatest moderns, such 
as Bernard de Hoog and Paul 
Dougherty, to the English school of 
the eighteenth century, including 
Hudson, Ramsay and George Smith 
of Chichester. 

Every provision for the guests’ 
comfort and entertainment had been 
carefully planned in advance. Cof- 
fee and refreshments were served 
while music, apropos to the occasion, 
lent singular charm to the entire 
scene. 





Our Leading Dealers and How 
The Ga 


Tht Wa 


close a deal at midnight as he is at 
9 a. m. 

“Work is the one big factor or 
recipe for success in selling. With- 
out work one will never make a 
salesman. Mark this—and mark it 
well—work is essential to success, 

“Next comes intelligence. A per- | 
son who can learn, who can think 


A man who profits by experience, 
who is capable of relating cause and 
effect, is said to be intelligent. In- 
telligence is another factor which 
can be developed. It is another 
factor vitally essential to success. 

“The next requisite is self-confi- 
dence. Confidence in yourself is 
trait that can be developed and is 
to success. Work 
hard, think intelligently and self- 
confidence will follow as a matter 
of course. 

“Look around you. Aren’t you the 
equal of the man about you? Sure 
you are. You possess the will to 





work; you are intelligent and you 


business is forgotten for the evening. | have self-confidence. What, then, 
“Our sales organization is as | is preventing you from becoming a 


much an integral part of the com- | successful 
The; Here is the answer: Knowledge of 


pany as the president himself. 
salespower turnover 
nil. 


to rock bottom. We wrote off no 


unearned commissions, but we do| 


make a profit on every deal or no 


sale, as we admittedly are not out/| vincingly. 


to sell the factory’s entire output. 


“The service department backs up| will know, and as a result he will | 


| 
| 


is practically | your product. 
Our sales expenses are down | fact that ene cannot talk convinc- 


automobile salesman? 
It is an established 


ingly on a subject one knows little 
or nothing about. 

“To sell goods you must talk con- 
If you know and know 
that you know, your prospects, too, 


the sales organization with a 10,000| have respect and confidence in what 
mile : service policy ¢ on Ply mouth ¢ cars you are telling him. ” 


ALWAYS ROOM FOR WIDE- AWAKE 


The current cata of “Credit Where Credit Is Due,” 


pub- | 


lished by the Commercial Credit Company, carries an article 


knows no hours and is as ready to/ 





about experiences of men in the ranks of the unemployed | 
who by being wide-awake solved their problems. One of these 
experiences reads like a fairy tale. It was in a trolley car 
where the wide-awake one overheard a conv ersation: 

“Yeah, I’m gointa buy two Fords. ¢ 


Nobody after the business. I'll just | 
go cold turkey to some dealer and | worked. Then he reported to the 


lay down the cash.” | Ford dealer and announced himself 


The wide-awake fellow noted the | the new sales manager, 
words. Looking over the “Help| “Listen, young fella,” said the 
Wanted” column of his paper a few | dealer, “you gotta helluva cheek— 
minutes later he ran across a Ford | but I like it. You show me you can 
dealer’s announcement that 


nerve'll just get you that job.” 


needed a sales manager. 

He followed the man who pro- 
posed to buy two Fords and found 
he 


| 


laugh by telling him the story, and | 
t 


out who was and where he 


C. A, Haller Sales Company, Free- 
port, Ill. The last named company 
is a Packard dealer, and is follow- 
ing the lead of several others in this 
area by adding a lower priced line, 


the Packard franchise. 


PASSENGER CAR FEES 
SLASHED IN VERMONT | 


Montpelier, . Vt. vt., March 17.—Regis- 
tration fees for passenger cars in 
Vermont will be reduced 10 per cent. 
as a result of passage by both 
houses of the Legislature of a bill 
calling for such reduction. The bill 


inally an effort was made to effect 
a 25 per cent. cut. 

The reduction will amount to $2 
on cars weighing 3,000 pounds or| 
less, $3 on the 3,000 to 4,000 pound 
class, and $4 from 4,000 pounds up. | 


Present fees range from $16 for) 


2,000 pounds or less to $43 for more 
than 4,500 pounds. 


COMMISSION ORDER NATURE 


DEFINED IN CALIFORNIA | 


Sacramento, Cal., March 17.—The 
nature of a commission order was 


stated by the California Railroad | 


Commission in a recent decision 
| handed down in the case of Motor | 
| Freight Terminal Company against | 
| McClain Truck Company. The de- 


| cision includes the following state- | 


ment: “An order of the commission 


| tinued is in its effect not unlike an 
| injunction issued by a court. A 
| violation of such order constitutes a, 
'contmpt of the commission. The 


| California constitution and the Pub- | 


ihe Utilities Act vest the commis- 
| sion with the power and authority 
to punish for contempt in the same| 
manner and to the same extent as 
| courts of record .. .” 





| signed him up right there for two 
| new cars. 
 caaehen sale within the next three 
days. This immediate demonstra- 
| tion of his sales ability plus his up- 
|; and-coming method of approaching 
the dealer won him the job. From 
|that day to this he has been stead- 
lily employed and is today advertis- 
ing manager of a large interna- 
tional corporation. His case sounds 


he | sell Ford cars and maybe your brass | like just one of those inspirational 


fairy tales, but it is real. The 


The applicant went straight to/|writer says, in fact, that he just 
the trolley-car prospect, gave him a | came in from lunching with him 


| before he weate the story. 


while at the same time retaining} 


as finally adopted represents the | 
aj| fruit of weeks of wrangling. Orig- 


finding an operation to be unlawful | 
and directing that it can be discon- } 


A series of brief biographies of outstanding motor car 
and truck merchants. 





| WILLIAM B. GRISCOM, JR., 
| President Griscom Motor Company, Austin Distributor tn 
| Philadelphia 


Showing an increase of more than 400 per cent. in sales 
| during 1932, the worst year ever experienced in the auto- 


|mobile industry and bidding fair to exceed that red-letter 
is the remarkable record of the Griscom 
48th and Chestnut 


| event for 1933, 
Motor Company, Austin distributor, 
| Streets, Philadelphia, Pa. 
Such an amazing record, covering ., « 
|a period of time, such as everybody 


passed through last year, centers’ 
|attention on the personality behind 
such an event which introduces 
William B. Griscom, the youthful 
|president of the company, under 
| whose management such a sales 
record was made. 
| Griscom is a live-wire executive 
who not only knows every detail 
of his business, financing, bookkeep- 
ling, sales, parts, maintenance, 
servicing, but who divides his time 
among all the sections of his organ- 
ization. He is not only a an expert 
accountant but is also a practical 
|mechanic. Not only is he a suc- 
cessful wholesale and retail sales- 
man on the firing line, but he is 
| equally at home in meeting the cus- 
tomer in the shop or giving him 
expert advice on parts or mainte- 
nance. In other words, a_ great 
measure of his success must be 
attributed to the fact that he knows 
every small detail of a highly mul- 
titudinous business. 

Another reason for his success is 
the fact that he knows and can 
| prove every statement he or his staff 
| of salesmen make in their selling 
talks. If he or his organization de- 
| clare that the new 1933 improved | 





WILLIAM B. CRISCOM, JR. 
have all been proven before the 
statements have been made. 

Another contributing reason for 
| Mr. Griscom’s success is the fact 
he has been a consistent advertiser 
in the newspapers. And his adver- 


A lucky break gave him | 


| Austin will go forty miles on a gal- 
}lon of gas, he has put the car to 
the actual test and proved it. 

If he puis it in another form and 
says it costs only 51 cents, total 
cost, to drive the Austin from Phila- 
delphia to Atlantic City and back, 
you can bank on it he had made 
the trip to the world’s greatest play- 
ground himself and has proved it. 
If he or any of his men declare that 
it costs less than 50 cents per hun- 
dred miles for gas, oil and tires, you 
can count on it it is under a half 
dollar. The statements, 1,000 miles 
on two pints of oil, 20,000 to 40,000 
miles to one set of tires and a speed 
of sixty to sixty-five miles per hour, 


tising featuring the big facts of the 
new 1933 Improved Austin and re- 
| peating these in various forms, have 
| not only helped to increase his sales 
| more than 400 per cent. over 1931, 
| but the other Austin dealers in his 
distributing area, have asked per- 
| mission to use them and have had 
| the same success in increasing their 
sales. 

Mr. Griscom is only 30 years old 
and was born in Philadelphia, Al- 
ways interested in mechanics, after 
he finished high school, he took up 
mechanical engineering at the Uni- 
versity of Pennsylvania and was % 


(Contnued on Page 4) 
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Let’s End Blackmail in 
Washington 


FTER the Federal government has met the immediate 

problems that press upon its attention, a task in which 
‘it has already made astonishing progress, there will be many 
constructive moves that it can make. 

We venture to believe that the problem of organized 
lobbies in Washington is something that may well engage 
the attention of Congress. 

It is an understood factor in the type of government 
that we have that the governed have every right, indeed it 
is their duty, to let legislators know how they feel on all 
questions of public interest. One of the criticisms of our 
form of government is that it is not quickly enough respon- 
sive to the changing will of the voters. It is hard to bring 
pressure to bear on congressmen or senators to carry out the 
will of the people at any given time. Usually it is necessary 
to wait two or four or six years to let a legislator who does 
not understand the sentiment of his district know that he is 
failing to represent the opinion of the voters who put him 
in office. 

There are various ways of convincing legislators that 
the voters behind them want this or that action. Letters or 
telegrams from individual voters are the first and most direct 
method. Delegations of executives from various industries 
or groups appearing before congressional committees form 
a type of organized representation that is wholly blameless. 
Delegations of leading executives from the automotive indus- 
try have frequently appeared in Washington to plead the 
case of the industry and explain its position on various mat- 
ters affecting its welfare. Certainly this is an open and 
above-board method of presenting to legislators the feeling 
of a considerable body of voters and taxpayers. 

But, finally, there is the so-called “lobby” method of 
influencing legislators. In the Washington meaning of the 
term “lobby” is a committee representing a greater or less 
body of citizens joined together by some common need or 
desire. The lobby is usually a permanent institution, embody- 
ing paid officials, hired to promote the interests of the group 
they represent. 

_ Lobbies do not stop at presenting openly the case of their 
clients, the aforesaid groups; they have devised other and 
less open methods of influencing the votes of legislators. 
Almost invariably they have card indexes, carrying the com- 
plete history of every congressman and every senator. The 
more reputable lobbies confine this sort of information to 
the legislator’s official action on the various activities that 
interest their groups. The more disreputable lobbies gather 
information regarding the private behavior and habits of the 
legislator for use in influencing his vote on matters in which 
they are interested. 

Obviously this lobbying activity may run from a com- 
paratively blameless use of official acts to positive blackmail. 
But even the most blameless lobby inevitably uses the threat 
of loss of votes as its club over any legislator’s head. 

There have been blackmail campaigns waged against 
congressmen and senators so venemous in essential quality 
that veterans in Washington life still do not like to talk 
about them. Some of these lobbies do not hesitate at the 
manufacturing of evidence for use in forcing votes for their 
favorite measures. The men in charge receiving salaries are 
determined to keep their graft by giving their employers 
results at any cost, 

; Congressmen and senators do not like lobbies or lobby- 
ists. They hesitate to offend large bodies of citizens who 
maintain paid lobbies in Washington by acting against them. 
Legislators always hesitate to pass laws that arouse resent- 
ment. But in the past few days our national solons have put 
through measures that have aroused resentment. Perhaps 
this new courage will carry through and some way will be 


Mich 
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member of the freshman swimming 
and track teams. In June, 1924, he 
made his entry into the automobile 
business as a bookkeeper for the 
Bonner Nash Company and was ad- 
vanced to the position of treasurer. 
In February, 1930, he resigned and 
entered business for himself as an 
Oakland and Pontiac dealer with a 
showroom at 52nd Street and Balti- 
more Avenue, Philadelphia. 

In the same year he took on the 
Austin as distributor, opening a su- 
burban branch at Lansdowne. His 
many innovations in handling the 
Austin, the low initial cost of the 
car, its amazing mileage on gas and 
oil, its ideal qualifications as a low- 
cost, low-maintenance, economical 
delivery vehicle for many lines of 
business—druggists, jewelers, butch- 
ers, bakers, special shops and rapid 
delivery service—began to draw sales 
immediately, and it was necessary 
to move to larger quarters. 

In the fall of 1930 he opened a 
large and completely equipped ser- 
vice station, parts department and 
salesroom at the northeast corner of 
48th and Chestnut Streets, Phila- 
delphia, considered to be one of the 
best locations in the West Phila- 
delphia automobile district. 

Last fall he gave up one of his 
other lines of cars and concentrated 
on the Austin 100 per cent., and 
became distributor of Austins in 
Pennsylvania, southern New Jersey, 
Delaware, Maryland and Virginia. To 
cut down delivery costs to his dealer 
Mr. Griscom established his own 
trailer truck transportation system 
between the Ausitn factory, Butler, 
Pa., and his territory. 

“If we increased sales more than 
400 per cent. during 1932,” said Mr. 
Griscom,” we should easily beat that 
high record during 1933. Since the 
Philadelphia automobile show in 
January, we have added ten new 
dealers, located at advantageous 
Sales points and learn of wide- 
spread interest in Austins in our 
territory.” 

One of Mr. Griscom’s innovations, 
which brought him much prestige 
and publicity was in June, 1931, 
when he displayed the Austin car in 
which Sir Malcolm Campbell estab- 
lished a new world’s record for 
small cars at Daytona Beach by 
clicking off a mile in 38.285 seconds 
or ninety-four miles an hour. Thou- 
sands of persons visited his show- 
room to see it. 

Mr. Griscom has enjoyed some 
success and more thrills as a racing 
driver on local tracks. In 1927 he 
took second place in the A. A. A. 
stock car race on the dirt track at 
Pottstown. In 1928, he took third 
place at Amatol, the Atlantic City 
Motor Club speedway, in the Offi- 
cial A. A. A. stock car event. 

Mr. Griscom is a member of the 
Kiwanis Club and the Rolling Green 
Golf Club. Aside from being a 
racing fan he is an ardent salt 
water fisherman. 


ALABAMA 4,500 POUND 


LAW INTERPRETATION 


Montgomery, Ala., March 17.— 
Section 3 of the Alabama Contract, 
Common Carrier Motor Vehicle Act 
of 1932, which exempts contract 
property carriers from provisions of 
that act requiring the collection of 
mileage tax where the vehicle, when 
unloaded, weighs 4,500 pounds or 
less has been construed to mean any 
truck which weighs 4,500 pounds or 
less when unloaded. Any such truck 
may also carry a load not in excess 
of 4,500 pounds and still be exempt, 
Alabama attorney general’s office 
has ruled, The attorney general 
also states that if in a few instances 
the truck load exceeded 4,500 pounds 
by a small margin on a few trips 
that this of itself would not take 
it out of the exempted class; stating 
further: “If the carrier diligently 
strives to place himself within the 
exempted class, and in the main 
does place himself in the exempted 
class by observing the exemption 
section, then I do not think he 
should be deprived of being a mem- 
ber of the exempted class 6n account 
of slight deviations from the load 
requirements.” . 


| 





Automotive Daily News: Although 
I am the chief executive in an auto- 
mobile manufacturing company, I 
would certainly welcome a_ well- 
planned campaign along the lines of 
your article in your March 7 issue, 
and headed “Stop Chiselling.” 

It may seem strange to you, com- 
ing from a manufacturer, but I have, 
personally, been advocating this with 
my intimate associates in the manu- 
facturing business in Canada for a 
period of months, but it seems that 
in the wild scramble to force lower 
retail prices there is no one appar- 
ently with nerve enough to take a 
step in the other direction. They 
all seem to be concerned over one 
manufacturer as to what he might 
, do if prices were increased in order 
| to pay higher wages to labor and in 
order to pay the vendors a price en- 





abling them, in turn, to pay reason- | 


able wages to their labor. 

It is all a vicious circle as the 
Frenchman says, but nevertheless 
the present chaotic condition in the 
industry will never be righted until 
manufacturers decide to use com- 
mon good horse sense and make it 
possible for everyone to make 
money. The reason for the great 


period of prosperity in United States | 


In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what 
have you. Open to every one to say anything, anyhow, any time. The 
communications printed in this department represent the ideas and 
opinions of our readers. They are not necessarily ours. If you have 
something to say on any phase of automotive activity, wholesale, retai) 

or abusive, let us hear from you and we will tell the world. 


This Manufacturer Would 
Welcome Campaign 





was that everyone was making 
money, dividends were being paid 
and everyone was earning and 
spending. Right now they are not 
spending because they are not earn- 
ing, and it cannot be otherwise ex- 
pected. 

Of course, we are a small organ- 
ization compared with such com- 
panies as General Motors, Ford and 
Chrysler, and we are struggling to 
keep up with the price cutting and 
competition for constant lowering 
costs of production. It seems to me 
that there would be just as many 
automobiles sold on a 5 per cent. 
mark-up over present lists all 
round, but in talking with two or 
three of the larger fellows they say, 
“Well. if we did that then some one 
manufacturer would come out and 
say it was unjustified, and instead 
of prices going up they should be 
coming cown, so in this whirlwind 
state of affairs what is one going 
to do. 

However, I do believe that a defi- 
nite campaign should be worked out, 
and it might eventually bring the 
desired results. Go to it, and more 
power to you! R. D. KERBY. 

President and general manager, 
Dominion Motors, Ltd., Toronto, 
Canada. 


| Do You Know of Older Car 


topher Columbus Sinsabaugh, whose 


cars that once were but are no more. 
He was talking about passenger cars 
and he named the Autocar as an 
orphan. This pioneer company is 


motor trucks, but many years ago it 


tering its entire activities on the 
truck field. Nevertheless those an- 
cient Autocar passenger vehicles 
even today are not “orphans”; they 





Autocar plant at Ardmore, Pa. 

Just today we have received a 
letter from Robert F. Wood, adver- 
tising manager of Autocar, contain- 
ing an extremely interesting bit of 
comment on the incident, as fol- 
lows: 

“If I had only waited a little 
longer before writing you I should 
have been able to tell you that al- 
most at the same time when you 
were printing Mr. Sinsbaugh’s list 
of orphans, Prof. Allen of Holden, 
Mass., a member of the faculty of 
Clark University in Worcester, was 
buying parts for his type XXIV 
Autocar touring car from the Auto- 
car branch in Boston. That Auto- 
car touring car was built in 1910, 
twenty-three years ago, yet Prof. 
Allen obtained parts and service 
from our Boston branch without dif- 
ficulty. Of course, such requests for 
service on Autocar automobiles are 
now becoming very infrequent, but 
nevertheless we never evade the 
obligation of taking care of them 
whenever the need arises.” 

From Mr. Wood's letter we pre- 
sume that Prof. Allen still has his 
1910 Autocar in operation. If this is 
so, we would like to lay a very mod- 
est wager, the modesty being in line 
with 1933 salary activities, that this 





found to curb at least the more venemous and vicious form 


of lobbying in Washington. 


Every good citizen will certainly welcome a complete 
wiping out of this practice, which started as a natural func- 


tion in democratic government, but has passed 


that phase. 


far beyond 


? 


known everywhere as the present) 
manufacturer of a popular line of | 


did build passenger cars, later cen- 


driving feats in his Soupplate Six | 


have won him renown from coast to NORTH HUDSON DEALERS 


coast, was commenting on various | BREPARE 


still have a loving parent in the | 





Than This Still Running? 


Some days ago the eminent De-, 1910 Autocar is the oldest running 
ltroit editor of this newspaper, Chris- | 2Utomobile in this country. COME 


ON DEALERS, DO YOU KNOW OF 
AN OLDER ONE? 


FOR SPRING SHOW 


Union City, N. J.. March 17.— 
Work of getting the Columbia Park 
Pavilion ready for North Hudson’s 
fourteenth annual automobile show 
will be started tomorrow under the 
direction of a committee of dealers 
headed by William Hufnagel. The 


show will have its opening Monday 
night and will close the following 
Saturday night. There will be after- 
noon and night sessions daily. 
While models on display—more 
than 100—representing almost thirty 


| different makes, will be the big at- 


traction, there are many-other show 
features of unusual interest planned, 
including an exhibit of accessories. 
Many dealers have reserved space 
for the accessories display, and sev- 
eral “surprise” exhibits have been 
announced. 

The program of show nights an- 
nounced by Manager Frank Galland 
follows: Tuesday, Bergen Night; 
Wednesday, Service Club Night; 
Thursday, Officials Night; Friday, 
Old-Timers Night. 

The show will be formally opened 
by Mayor Charles Daume of West 
New York. 


| COMING EVENTS | 


MARCH 


10-19—Geneva, Switzerland. 
Automobile Show. 
20—Washington, D. C. American Chem- 
ical Society meeting. 
20-25—Union City, N. J. North Hudson 
Automobile Show, Columbia Park. 
27-April 1—Minneapolis. Automobile Trade 
Association, Northwest Automobile 
Show, Auditorium. 
27-April 1—New London, Conn, 
bile show, State Armory, 
APRIL 
12-27—Milan, Italy. International Aute- 
mobile and Nautical Show. 
21-21—Cleveland, 0. Nationa!) Petroleum 
Association, meeting. 


Internationa} 


Automo- 


MAY 
2- &—Washington, D. C. United States 
Chamber of Commerce, meeting. 
17-18—Tulsa, Okla. American Petroleum 
Institute, mid-year meeting, Mayo 


Hotel 
JUNE 
16-17—Louisville, ey. American Automo- 
bile Association, convention. 
18-July 3—Bordeaux, France. Seventh Au- 
eaenn Nautical and Aeronautical 
ow, 
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General Motors Revises 
Plating Specifications 


Partly because research has shown that plating practice can be im- 
proved, the plating specifications of the General Motors Corporation have 
been revised recently and these specifications are now being put into use 
gradually in various General Motors plants. The revised specifications 
are printed in full below. 

PLATING SPECIFICATIONS 


— — — ——_ ES = 
Nickel or Chromium Plating—G. M. 4251-M 
Gl_|Type_of Plating | a 





Uses | Requirements —__ as 
(Alternate lay- 


| | Copper Plate, Nickel Plate. 
} | j}ers of copper and nickel are acceptable 
} | | provided: the total thickness is as speci- 
| | fied below; no layer is less than .0002 
| } inch thick; the outer nickel coat 
A | Nickel 


on Steel 


inch Min.; 


iL 


| least 0003 inch thick.) 

Total Plate Thickness .0001 

Nickel Plate Thickness .0005 

Must withstand 24 hour Salt Spray Test. 
| Engineering approval, of finish, by pur- 
| chaser required. 

Copper Plate, Nickel Plate, Buff and 
| Chromium Pilate. (Alternate layers of 
| copper and nickel are acceptable provided: 
| the total thickness is as specified below; 
! |} no layer is less than .0002 inch thick, the 

|} Chromium on Die | Head Lamp Brack- | nickel immediately beneath the chromium 
A | Casting and Steel | ets, Radiator Caps/| is at least .0003 inch thick.) Total Plate 
for Severe Ex-|and Shells, Door| Thickness .001 inch Min.; Nickel Plate 
posure | Handles and | Thickness .0005 inch Min. Chrome Thick- 
| Bumpers j ness .000025 inch Min. 
| Must withstand 24 hour Salt Spray Test. 
| Must withstand ‘%2-hour Hydrogen Sul- 
| phide Test. 
Engineering approval, of finish, by pur- 
| | chaser required. 


| 
A | Nickel 
| 


ew) 


Nickel Plate Thickness .0002 inch Min. 
Engineering approval, of finish, by pur- 
chaser required. 
{| Nickel Plate, Buff, and Chromium Plate. 
Nickel Plate Thickness .0002 inch Min. 
Chrom. Plate Thickness .000025 inch Min. 
Must withstand ‘%2-hour Hydrogen Sul- 
phide Test. 
Engineering approval, 
chaser required. 
| | Copper Plate, Nickel Plate. (Alternate 
| layers of copper and nickel are acceptable 
| provided: the total thickness is as speci- 
| fied below; no layer is less than .0002 
inch thick; the outer nickel coat is at 
4 least .0002 inch thick.) 
| | Total Plate Thickness .0004 inch Min.; 
Nickel Plate thickness .0002 inch Min. 
Must withstand 12 hour Salt Spray Test 
Engineering approval, of finish, by pur- 
| chaser required. 


Copper Plate, Nickel Plate Buff and Chro- 
mium Plate. (Alternate layers of copper 
and nickel are acceptable provided: the 
total thickness is as specified below; no 
layer is less than .0002 inch thick; the 
nickel immediately beneath the chromium 
is at least .0002 inch thick.) 
Total Plate Thickness .0004 inch Min 
Nickel Plate Thickness .0002 inch Min 
Chrom, Plate Thickness .000025 inch Min 
Must withstand 12 hour Salt Spray Test 
Must withstand ‘2-hour Hydrogen Sul- 
phide Test. 
Engineering approval, 
| chaser required. 
| Nickel Plate, Buff and Chromium Plate 
| (Copper may be used in addition to nickel 
} providing nickel requirement is met and 
| Chromium on Die providing copper layer is not less than 
B | Castings for .0002 inch Min. thickness. Nickel Plate 
| Moderate Ex- 
| posures 


on Brass 





of finish, by pur- 








| Nickel on 
|or Steel | 


| 


B |Chromium on 
Iron or Steel 





B 


ee er 


of finish, by pur- 


Die Castings 
thickness .0002 inch Min.; Chrom. Plate 
thickness .000025 inch Min. 

Must withstand 12 hour Salt Spray 
Must withstand ‘2-hour Hydrogen 
phide Test. 
Engineering approval, by 


es, weet 9 chaser required. 
| Nickel or Chro- 


Must withstand 8 hour SaSit Spray Test 
Cimium on Inside 
|Parts 


| Engineering approval, of finish, by pur- 

nie cihen { chaser required. ; 

Zine or Cadmium Plate used in combination with Nickel or Copper Plate not acceptable. 

oe eee ee Zine or Cadmium Plating—G. M. 4252-M 

Cl. | Type of Plating |_ __ Uses ed 

| Includes all types | 

of Zinc coating such | Must withstand 8 hour Salt Spray Test 

as electro-galvan- | Engineering approval, of finish, by pur- 
ized, sherardized, chaser required. 

hot _dipped, etc._ 


Test 
Sul- 


of finish, pur- 


Die Castings, Brass, 8 hou! 
Zine or Steel Parts, 
jl ete. 


“Requirements 


| 

| Zine or Cadmium 
A jon Iron or Steel 

for Severe Ex- 

posure 


Zine or Cadmium 





| Must withstand 36 hour Salt Spray Test. 





B ‘on Iron or Steel | | Engineering approval, of finish, by pur- 
|for average Ex- | chaser required. 
ent ae EEE 2 aon =e 
Zinc or Cadmium | Must withstand 24 hour Salt Spray Test. 
C jon Iron or Steel | Engineering approval, of finish, by pur- 


for Mild Ex- | chaser required. 
posure er ee 


METHODS OF TEST FOR PLATING 


Drawings: Significant surfaces may be indicated on part drawings with the desired 
specification number and class. 

Sampling: One or more samples may be selected at random from each shipment for 

If the minimum result falls below test requirements shipment may be rejected. 
Thickness: Figures for thickness in the specifications refer to finished (buffed) 
parts rather than to parts immediately after removal from plating tanks. 

Salt Spray Requirements: Corrosion of the underlying metal shall not appear on 
significant surfaces when samples are submitted to a salt spray test of the duration 
specified in the above table. 

Salt Spray Test: The Salt Spray Test shail be conducted in a cabinet in which a 
solution of salt (NaCl), 20 per cent. weight, is atomized continuously so as to give 
a visible fog in all parts of the cabinet. The temperature should be approximately 70 
degrees Fahrenheit. The pieces which are to be tested shall be free from all protec- 
tive films other than the plated coating. The pieces under test shall be left in the 
Salt Spray Test until the first appearance of rust on any significant surface. The salt 
solution shall be changed frequently to avoid contamination with Zinc Chloride, Iron 
Chloride, ete. In case it is impossible to run the Salt Spray Test continuously, by 
agreement between buyer and seller, the samples may be washed, dried and stored in 
a dry place until they are placed in the cabinet for further test. 

Hydrogen Sulphide Test: Pass hydrogen sulphide gas saturated with water into # 
vented container over the parts to be tested. After 30 minutes exposure to the gas the 
parts should show no discoloration on significant surfaces. 


INPACT TESTING | 
STUDIED 


test. 


the chairman of the impact section, 
W. W. Werring, Bell Telephone 


Laboratories, served as the basis of 
discussion at the meeting. The pro- 
posed methods are based on infor- 
mation collected by the committee 
over the past eight years. These 
methods, which cover the simple 
beam method (Charpy type) and 
the cantilever beam method (Izod 
type), define both types of testing 
apparatus, the methods of their 
calibration, and include a proposed 


(Centinued on Page 7) 


At a meeting of the section on 
impact testing of the American So- 
ciety for Testing Materials’ Commit- 
tee E-1 on Methods of Testing, held 
recently consideration was given to 
the standardizating of apparatus 
and testing procedure for impact 
testing of metals. 

A preliminary draft prepared by 





is at 


inch Min. | 


GRAY-IRON CASTINGS 
| __ SPECIFICATIONS 


| Society for Testing Materials’ com- 
| mittee A-3 on cast iron it was voted 


| tentative specifications for gray- 
|iron castings (designated A 48-32 T) 
jas standard. These _ specifications 


- | were formulated by committee A-3 
with the co-operation of the Gray | 


Iron Institute, and were approved 
for publication as tentative stan- 
dards at the June, 1932, meeting of 
the society. 

These specifications, which in- 
}clude classifications ranging from 
20,000 to 60,000 pounds per square 
inch tensile strength, were drawn 
|up to supersede all individual speci- 
fications previously existing. The 
introduction of the specifications as 
tentative has already removed an 








(Contnued on Page 7) 








— 
os — 


We 
% 
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At the meeting of the American | 


to recommend the adoption of the | 





| 


| Information on tension and other 
| testing of thin sheet metals con- 
| tained in reports made recently by 
| Committee E-1 on Methods of Test- 
| ing have just been given out by the 
American Society for Testing Ma- 
terials. 

The tension section has been ac- 
| tively at work on the preparation 
|of standardized methods of testing 
| procedure for metallic materials. 
| The tentative methods developed by 
the section, which were completely 
revised last year, have been well re- 
ceived and are considered to be suit- 
able for advancement to standard 
in their present form. These in- 
clude descriptions of apparatus and 
| standard tests specimens for tension 
tests of steel and non-ferrous metals 





| (Continued on Page 7) 





Approves Test Procedure 
For Sheet Metals 


“ACTS ON FUELS AND 
~ LUBRICANT STANDARDS 


Several actions affecting standards 
for fuel and lubricants were ap- 
| proved at the recent meeting of the 
A. S. T. M. Committee D-2 on Pe- 
troleum Products and Lubricants in 
| New York. The tentative methods 
|of test recommended for adoption 
as standard include a_ tentative 
method of test for precipitation 
number of lubricating oils (D 9-30 
T) and a tentative method of test 
|for dilution of crankcase oils (D 
422-30 T). 

Tentative revisions in the follow- 


(Continued on Page 7) 


— 


INERTIA CONTROL? 


Inertia Control is a patented Delco Lovejoy development that 


teleases the shock absorber when it isn’t needed to control 


rebound. The result is a ride of amazing softness because the 


car springs are relaxed and free to absorb road tremors and 


little bumps. Only when the inertia of the car body is dis- 


turbed do Delco Lovejoy shock absorbers with Inertia Control 


“take hold.’”’ They smother rebound and “after bump’”’ the 


same as Delco hydraulic shock absorbers of the past, and re- 


lease automatically the instant they are no longer needed. No 


other shock absorbers can have this patented feature. 


DELCO PRODUCTS CORPORATION, DAYTON, OHIO 


DELCO LOVEJOY 


‘HYDRAULIC 


SHOCK ABSORBERS 
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SOUTH DAKOTA WEIGHT | where a trailer is used with a box/ the heavier weight. “It is my opin-| HOLDS PRESENT SERVICE approve the beginning of- service 

LAW IS INTERPRETED |* a portion of the time and the other | ion that the wording of the statute: BENEFIT TO THE PUBLIC | which will deprive them (existing 

art of the time with a rack which|‘For all trailers and semi-trailers| Harrisburg, Pa., March 17.—In de-| carriers) of part of their revenue 

three or four hundred | upon the basis of their actual weight | "Ying an application for certificate | only where such laws will not result 

’ means that the ve-| Of necessity and convenience to the|jn a discontinuance of present 

Penn-Wheeling Motor Freight, the| service, which is of more benefit to 

Pennsylvania Public Service Com-|the public than the proposed serv- 
mission stated “The commission can! ice.” 








Pierre, S. D., March 17.—In con-  welgns 
nection with the inter pretation of | Pounds more than the box, the At-| as follows ... 


Section VI of Chapter 183 of the|torey General of South Dakota has|hicle shall be licensed at the rate 
laws of South Dakota of 1931 as to!ruled that the trailer would be sub-| fixed for its weight when fully 
the license fee for a trailer in a case Ject to the license fee charged on | equipped.” 








Cumulative New Passenger Car Registration Statistics, February, 1933 


Returns for today: Indiana, New Jersey and Pennsylvania 


In this table, 15 states and the District of Columbia 








HUDSON GROUP 


FORD GROUP GENERAL MOTORS GROUP 7 


CHRYSLER GROUP 











































































States | < 3 

a 3 | 3 ° 

a ° » é 

a Pe | & z 

S é 6 5 
Delaware | 4| 4 1| 20) 29| 39) | 39] 9} 3] 5 ! 9| 17| 133 | 6| | 6 
Idzko | 1 | 7| 13) 21f «i146 } 16] 2| > ae | i jy 45] | a ae 
Indiana | 35 sei  6s| £213| 359] 298) ij 299] 23} | 481| 1| 44) 69) 618] 43) 6] 49 
Maryland j 30, =——ia20}ti‘(<i‘é zw|OC«iTS 233; leet (<tetstisrS 166, SA 1| 488 2a —s385 84) 664] 15] 4| 19 
Michigan | 65 55 243) 206) 649) 745) 8} 73, 156) 20 1387) 14) 240| —36| 2178] 142| 34] «7G 
Minnesota | ot 21| 93) 160] 149) 3| 152] 38] a a 365 ~—S«744 63} a] 18 
N. Hampshire | 3) 10, Ss} 4) #4 j 44| i | 106 1 10; —St«é«C2SY 140] 8| , i. oe 
New Jersey | £90 47, 120) 359,  ~~—«6:164 366\7—~S~S 372; —=—«C«=7; si SCi«éiL05 17; «137,35 1768, —S53j—SsiéizA|sCS “=#S‘“‘(sC;™s~*C«GA 
North Carolina | 24) jtiC‘“a;CSC‘édAAY;—C Cs es . 257] 31| “| 478| 1 COS 582} ~—=«:15) 5) 20 
North Dakota | 1| a a «| = i 27] 7 } 46 | 4, 9| 6) 2| 3 
Pennsylvania | 179, 98, 302; G74 1253] 693|—s13} 708] 296, «|S s«18689 15[-203{_—S 411] 2819{  150[ —_—«i15) 165 
South Carolina | 6 3| 18) ~—«48 | Si | 91} 10) ; 181i | 2) ig 2i1| 10] i ii 
South Dakota =| ry 1] jy = @©6hlUUC~<CsSEC‘“‘“‘<‘<‘CO*O*;‘(CCCO#SASBYS Bi | _—*saj | ry 18) 121} 2) j 2 
West Virginia | 13) 9) 2a 869 te, is} = 137, 14 ij 205) ce 29) ee 
Wisconsin } Mm 0C«CaAEti‘(‘(‘is‘«CS 114, 193, 12; jh 124; 39)” 8 374} =e 35| 86 542] 33) ... 

“a ton) to  »+4+| of oy of 2 23 

Line Total 528) 338) 997, 2336) 3354) 37] 934 73| 7726 56| 830} 1709) 519) 89} 

Group Total | | Nl r t 4200 | { | 3391 | | | | | | | 11328 | | 608 
Delaware, 1932 | 13) 2| 3 4 22| 15| 1 16] 30| y. @ 3| 7, 16) 136 | 7 3} 10 
Idaho, 1932 | ee i ee ae | | 
Indiana, 1932 | «G| 70| T3143] Sf 8BS|CCiédXY 34,7} 1 77, ~—« 126 1174) G3] 5] 88 
Maryland, 1932 | i 29| 4856] SCT «180 2 132] ——«46|— 10)‘ 85 4! 24| 110) T19| 45 29) oe 
Michigan, 1932 | 198) 152) 120) 659} 329) 25} 354) Ss 69 —«:1322{ 27; S234 245) 2144| «335 137, ——“‘ TR 
Mimnesota, 1932 | 20) 40) 90) 216} 19, °®#&3 193} —ti«éB 15, «696 6| sofizeiSCiéiBY AT 24] 71 
N. Hampshire, "2 |__| ‘| 5| 19) a; 7 3} a a y 8 wf iz) «Gl 5| ii 
New Jersey, 1932 | sa 74s, (i SC*~Ci«‘C SS Y]CiTATC (tstC(ti‘it YG] aS 129] 28S 193|_ 298 2061] ‘130 74 204 
N. Carolina, ‘32 | 48 7 42) 47; —~S«~*«‘«‘N SY 112 2 114] 34] 4) 343/ if 7 39, 428 | 22) 16| 38 
No. Dakeia,iss2 | = | 8 £§ 20] 38 | ee ee 
Pennsylvania,’32 | (338, 189, 321; 431{ 1279) 690) 13) 703 | | oasis, COSC‘ CSS ]CST|_CCCN|_C C8 
Se. Carolina, 1932 | , iF DB ww  o, my gy — — | ae ee ae a 19 
So. Dakota, 1932 | 10} 1 0ClUCatCahtst~<“<;é~CsYLSCO”™*~CsSCi‘C;C*#d a eet 6c et ee | he eee 6 
W. Virginia, 1932 | a | a - a ) 1 ao; 86©lCCSCi<“CSsCi‘(‘i ‘SS!™!F€CUCCTtC“(ié‘tYC«‘é YC 1 | 34 
Wisconsin, 1932 | 58) 37 60; 95) 250 | 244) 4 248| —=«s128|—Ssia|S«éS TA 7 103) 144) 1278} ~«95)~S*=«< YY (C(‘C‘CCSC#CLRG 
Dist. of Col., 1932 1 7) ——«-40) 7|—~343/ | ig 26 





Line Total, 1932 1093) 676! 1000! 1290 2790} 81| 1527} 290; 9207) 152} 1085| —:1722/ 1084) 455) 
Group Total, ’32 | | | 4059 | j 2871] | | | | | 13983 | | | 1539 


NON-AFFILIATED MANUFACTURERS 




























































































































Line Total, 1932 
Group Total, ’32 | 


875| 108) 








oe 
y ' e 

4 & 3 3 4 Totals 

g o } 4 By ar) 

© 3 | & < 2 ae 

& 3 £ oe a = 

Bu Nn | ao | ~ = i = 
Delaware = =—Ss. || 1| 5} 2 | 2} | 1} | { 1| se a ee 219 
Idaho a Se ee a ee ee ee ee ee a. a . f- 
Indiana 1 — a ae so, a y¥_ °F ww qj 4 | 5] 3 | q gf qq @ tm! 
Maryiand | | 23; | 44) 10 0—~<“‘<‘zCY:”;*‘COC#C‘U‘LYZL a at as oe 10) } sia UCU | 1,198 
Michigan 1 | « 2 °&«;x116) wm {| 6 {| | a T4628 | 18|_ 42 * 7 £008 
Minnesota | [ ww ss °&+2,x°z0f0~6—lUM!D!™CC™”™”™C~«CSTC*d | 1| iY 8 “12| | ae 15) ! 1,107 
N. Hampshire | ee eS ae ee ij re 1] ‘3 | i 4 2] 3 | 272 
New Jersey |  5| 63, ~+G7|~«ISTY~S=*~=<“‘t‘iYSC*~‘“‘CS ay «4 eo sj si) aij 2) 39) iS AY 88,192 
North Carolina | 7, vf}  °&«+$94' &+& .. <_ <a a ee la | ,  #&%y a2) 1,099 
_——_ | | . °°  . = \t °&@ + | 7 | | ] I I 112 
Pennsylvania | 10| 97 il 178) S72) 95) ~«1S)—=—=<“«‘“i*é‘ SC*~«SSYCSC*~*«sS 53,43) 8 me YS A883 
South Carolina | Co 4] a a a a a 2) i| 4) | 418 
South Dakota | l 11) 5) -iep.S=~dS ] ae ee eee | 1) 1| | ] 1| — | ss 23 
West Virginia | ] n~—CUt*~“‘Csé‘srYSCOC*;*~*SY | s|C~«S 1| | | 3| 3] | 8| 6| | _—«610 
Wisconsin si i _26,~=*é“‘iSSS”S”S*~«YYSSSC«SA j lif —j | 1| | 7| 3] } 29) 5 | _1,004 
Dist. of Col. a 4 j 1 | | 949 

Line Total | 3] | 21,528 
oe | | | 739 | | l 231] ] ] l l ] ] | | 
Delaware, 1932 | ] 3| 3| 6] 10} 1 11] | | } | } | | 1| 6 1| 3] 212 
Idaho, 1932 Ce ee ee a oe ee er ee 2 | 1| 3] 131 
Indiana, 1932 | 4| 17, 98 119} 1oe,—“‘(i‘t“;:éCOé‘(“‘S(C;é‘;*SANC‘2YWY;TOUO#~;«3 6G)CTCTCTC*Y ir @@ ww 2 8| 23 9| 4) 11} 2,359 
Maryland, 1932 | 3 a |  ) | ee ) es | | | 7 ww om | 3 13| 2\ 6| 1,375 
Michigan, 1932 | 34, ~——«95| 142| 72| ij —-83| 27/ 2| | i) 109, ~—*9i1 25] 24) 38; 39} 20 4,230 
Minnesota, 1932 | r 2; «S| 6) 82—~—«‘a‘|SSS~CS~SSYSC‘“‘C;S*S _ | ; a 4] #2 | om m «| °+.|5S| 1,799 
N Hampshire,"32 | | ~—=sai~=S*=«éia]S*~=sYSSSC~SSSCSCSYSSSSC~SO I 1 a. a 1| 6 2| 4) ! 256 
ae a a 258] 87,28; SsSCSOSSC“‘“_OSSC*~‘“‘RSSO*#*#«d;(S#SC“CO‘#&TAY”~COWw~sé‘é@@|~—=Cié@#a|s—=C(‘“‘éSNC'SN”~=—~C«CSYSC~Cié‘iS|SCO*“‘é‘iSY;:CO™SC*C*C«#S BO 
N. Carolina, °32 | 1) i, ia i4). +16) ~~ ~*+2 — ot ¢ | = SS oe) Uw ae oe 
No. Dakota, 1932 _| 1 1| oe ee ng ee ee ee ee ee ee a 
Pennsylvania, ’32|21/—42)—=«8S|—=~=*«i A) =C«| ~—~SC«B|CSCSCSCS~*«ATY CSC] | 20) 133) 123) 29) ~~195)~=~SC, SC 3 7,239 
So. Carolina, 1932 | | 2) 1. ee ee ae ee ee —  -...  . ss eee 
So. Dakota, 1932 | 1 [i ayO—CiTt—“‘“‘“—‘FPHTHY 1; | | | a a: ).. ae: ee 369 
W. Virginia, 1932 | S| —=Si|_=S*~«éYSC*‘“‘(‘CS(™ GSC -36|——SAYSCSOY 09) 2| j 8| 4] 1 17] 4) 3 2] 640 
Wisconsin, 1932 | 7 i4[ —Ss98~S*~=<C~SOS~=CS . -_ =o | 2, 44)  24/ 2) 95| 8) 5] 57] 2,375 
Dist. of Col., 1932 l — a ee | 5 ee 6 
| 
| 
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Approves Test Procedure 
For Sheet Metals 


(Continued from Page 5) 


in the form of plate, sheet, flat 
wire, shape and flat material, strip, 
pipe and tubing. They include also 
information regarding correct test- 
ing technique for making tension 
tests on these various materials. 

A description of the detailed pro- 
cedure for determining “yield 
strength” is also included in the 
methods. The methods include def- 
initions of various properties detcr- 
mined in connection with the ten- 
sion testing, including in addition 
“yield strength,” the more familiar 
“yield point,” “elastic limit,” “pro- 
portional limit” and “tensile 
strength.” It is hoped that the use 
of these standardized methods and 
definitions will elimifiate the confu- 
sion which sometimes has been 
caused by incorrect conceptions of 
the various properties of materials 
as determined in connection with 
the tension test, 


The committee is now considering 
tension testing procedures for non- 
metallic materials and reviewing 
existing methods of tension testing 
prepared by other committees of the 
society for the purpose of correlat- 
ing such methods. 

The committee on thin sheet 
metals has standardized the test 
specimen and testing procedure for 
tension testing of sheet metals which 
have been included in the complete 
tension methods. This section has 
also approved as standard its recom- 
mendations concerning those por- 
tions of the methods relating to 
sheet materials. 


The section on thin sheet metals 
has considered other tests made on 
sheet metals, such as drawing, bend- 
ing, as well as the methods used in 
various laboratories in making these 
and other tests on metals in sheet 
form. It is now at work correlating 
data on these and other methods 
for testing sheet metals. Papers 
containing information on this sub- 
ject prepared by members of the 
committee have been published, and 
other information is being prepared 
for presentation to the group at its 
next meeting. As soon as sufficient 
information and data have been col- 





lected on the various tests under 
consideration, standards concerning 
these tests will be developed. 

Officers of Committee E-1 on 
Methods of Testing are: 

Chairman, W. H. Fulweiler, chem- 
ical engineer, United Gas Improve- 
ment Company; ex-officio secretary, 
R. E. Hess, assistant secretary, 
American Society for Testing Mate- 
rials; vice-chairman, H. F. Moore, 

professor of engineering materials, 
University of Illinois. 


IMPACT TESTING 
STUDIED 


(Continued from Page 5) 


procedure for conducting the im- 
pact test. 

It was agreed to obtain further 
data concerning the details of the 
several types of apparatus and to 
prepare a further draft based on 
this information and the construc- 
tive suggestions resulting from the 
detailed review of the methods by 
the committee. It is also planned 
to study the proposed method when 
revised by a series of tests in the 
co-operating laboratories of the 
members. 

An analysis of the replies received 
to a questionnaire on impact test- 
ing was also considered by the com- 
mittee. The questionnaire, which 
had been distributed to a list of 
representative industries having an 
interest in this type of test, was de- 
signed to reveal the present ap- 
proved uses of the impact test and 
the needs of industry with respect 
to this test. Replies received from 
forty-three concerns out of a total 
of sixty-eight indicated almost 
unanimous agreement in urging 
standardization of test specimens 
for both the Charpy and Izod meth- 
ods and the development of meth- 
ods of impact testing. A demand 
for standardization of a round im- 
pact specimen and for a method of 
calibration was also shown. 


GRAY-IRON CASTINGS 


SPECIFICATIONS = 


a 


(Continued from Page 5) | 


element of uncertainty in buying | 
and selling castings and the speci- | 
fications have been well received by 
the industry during the past year. | 
Once they have been adopted as 
standard, it is expected their value 
to the industry will be still further | 
increased, 

The committee is continuing its | 
work on the determination of value 
of additional test bars and the 
method of making the bars. Mem- 
bers have been requested to submit 


data on the correlation of trans- 
verse and tension tests of the irons 
called for in the specifications. 

For the past three years, c m- 
mittee A-3, through its sub-com- 
mittee on impact testing (Dr. J. T. 
MacKenzie, chairman) has con- 
ducted a very extensive investiga- 
tion on impact testing of cast iron. 
Based upon a careful appraisal of 
the comprehensive data available, a 
report on this subject will be pre- 
sented at the annual meeting of the 
society in June. 

The Committee on Cast Iron is co- 
operating in preparing for a joint 
symposium on cast iron, sponsored 
by the American Foundrymen’s As- 
sociation and the A. S. T. M., which 
will be held at the annual meeting 
of the A. S. T. M. at Chicago next 
June. Both of these organizations 
are also co-operating in the holding 
of a joint symposium on specifica- 
tions and testing of cast iron which 
will be held at the 1933 A. F. A. 
meeting in Chicago. Committee 
A-3 is securing papers for this meet- 
ing. 

The symposium on specifications 
and testing of cast iron will be held 
on the last day of the A. F. A. 
meeting, Friday, June 23, and it is| t 
expected that the symposium on cast 
iron at the A. S. T. M. meeting will 
be scheduled for Monday, June 26. | 

The officers of Committee A-3 on | 
Cast Iron are: chairman, Hyman 
Bornstein, director of laboratories, 
Deere & Co.; secretary, W. H. Roth- 
er, metallurgist, Buffalo Foundry 
and Machine Co. 





New Grindi 


ing Spindle 





Ex-CeH-O Aircrast and Tool Cor- 
poration has anneunced a new in- 
built balanced motor-driven grinding 


spindle designed for the No. 3 
abrasive surface grinder. It is 
show in the accompanying illustra- 
tion. 

The rotor of the electric driving 
motor is mounted directly on the 
spindle shaft, and the motor field 
is mounted in the opposite end of 
the spindle from the grinding wheel, 
forming a compact and rigid unit. 
This one-lip ek electric motor can be 





ACTS ON FUELS AND 
LUBRICANT STANDARDS 


(Continued from Page 5) 


ing standards are being proposed 
for advancement to standard: Meth- | 
ods of test for viscosity of petroleum 
products and lubricants (D 88-30), 


method of test for flash and fire | 
points by means of open cup (D 92- | 
method of test for cloud and | 


24), 
pour points (D 97-30). 

Action was taken at the meeting 
to recommend the revision of the 
standard methods of test for sul- | 
phur in petroleum oils heavier than 
illuminating oil. These revisions in 
general affect the accuracy of the 
test methods. Revisions in the ten- 
tative methods of test for penetra- 
tion of greases and petroleum were 
also approved. 

Acting upon the recommendation 
of A. S. T. M. Committee D-2, the 
method of test. for knock character- 
istics of motor fuels was approved 
for publication as a tentative stand- 
ard by the committee on standards. 

The officers of Committee oo 2 on 





Ten Passenger Car Sales Leaders for Feb.-Jan., 1933 


REPORTS PUBLISHED AS THEY COME IN 
Returns for today: Indiana, New Jersey and Pennsylvania 
In this table: 15 states and the District of Columbia 
















































































FEB., 1933 | _— First Second | Third | Fourth Fifth | Sixth | Seventh | Eighth Ninth Tenth 
States Sales| | | 
Delaware 219 | Chev 95 | Ford 39 | Ply 20| Pontiac 17|B-O 9|Essex _6|Ch-DS-R 4/Cadillac 3 | N-W 2\|* 1 
Idaho Idaho —-94| Chev 41 | Ford 16|Ply —_—s:13|Dodge —7|N-R 3|Buick ~—-2|* e! . ss - 
Indiana 1474|Chev 481 | Ford 298 | Ply __213{Pontiac 69 {Dodge 65|DeSoto 56| Willys 46|/Olds 44 Essex 43 | Rockne 35 
Ma. i 1198 | Chev 488 | Ford 166 | Ply 147|Pontiac $4|Buick 54|Dodge _36 | Olds = ‘Chrysler 30/Rockne 23 | Stude 21 
Mich.  4063|Chev 1387|Ford 745|Pontiac 361|Ply | 286|Dodge 243/Olds  240{Buick 156|/Essex 142, Rockne 86{Chrysler 65 
Minn. 1107{Chev 504;Ford 149 {Ply 98|Pontiac 74|Buick 38 B | Olds 36 |Stude 3 31 | Chrysler 36 30 | Willys 24 i Dodge 21 
N. H.  272|/Chev 106| Ford 44/ Ply 33/Pontiac 15|Rockne 13/D-O 10/B-E-S__8/Nash _—4| DS-G 3|P-Re 2 
N. J. 3192|Chev 1059| Ford 366 | Ply 359| Pontiac 35: 354 | Buick <  207/Olds_ i 137 | Dodge "120 | Chrysler 90|Stude 67 Rockne ‘65 
N. Car. 1099|Chev  47%|Ford 253! Ply 121; Pontiac 58|Buick  31|Dodge 28/|Chrysler 24|Austin 21|Essex  _15|Olds _—‘14 
N. D. 112 | Chev 46 | Ford 27 | Ply 10|Pontiac 9/Buick . 7/Olds  4/D-H 2\* > onan caw 
Penn. 5483|Chevy 1869|Ford 693 /| Ply 674; Pontiac 411]Dodge 302/Buick 296|Olds —_—-203| Chrysler 179| Essex 150/De Soto 98 
S. Ca’lina 418|Chev 181 | Ford 91 | Ply 48 | D-Po 18| Austin 14 iB: E _10(|Chrysler_ 6/|Willys —$|Nash  4|/DS-R 3 
Ss. D. 234|Chev _—‘91| Ford 43 | Ply 24|Dodge —_19 | Pontiac 18|Rockne _ 11|/Buick —_—*8 | Stude — > ~SCsé«é“ CH H-O-—«4|Essex 2 
Wis,  1004|Chev  374|Ford 123) Ply 114] Pontiac a 50|Buick _39/Olds _—«35|Essex  33|Nash —«-29| Rockne _26 
W.Va. 610|Chev  205|Ford 136|/Ply || _97|Dodge 42|Pontiac 29|Chrysler 18|Buick 14/O-R ~  J1|De Soto 9{Nash 8| 
D. of Col. 949| Chev 321 | Ford 165 | Pontiac 105 /Ply 79|Olds 45 |Chrysler 34|Dodge 33 ‘Buick ~ 32/\Essex 23|Rockne 19 

! 

JAN. 1933 | First | Second | Third | Fourth | Fifth Sixth | Seventh | Eighth Ninth | ‘Tenth 
States Sales| | | | | | | 
Delaware 241 | Chev 100 | Ford 44 |Ply 21} Pontiac 20 | Buick 17 | Chrysler 9|Packard 7 | Essex 6 | Olds 4 | Rockne 3 
Idaho ‘141 Chev 57 |F-P 30|Rockne 4/E-O 3(B-DS-D-G2|* _ 1| .  . ~ | 
Indiana 2812|Chev _957 | Ford 527 | Ply 497| Pontiae 111| Dodge 110|De Soto 99/Rockne 83|/Buick 980|Essex  68|Stude 65 
Md _—1387|Chev _—‘603| Ply 187 | Ford 183 | Pontiac 74| Willys 64| Buick 49|Essex  36|Dodge 33|Rockne 28/Ch-DS 24 
Mich. 4632|Chev 1801|Ford _781| Pontiac 425|/Ply _416|Dodge 245|Buick 223|Essex  110/Olds _—109|/Rockne 83/De Soto 68 
Minn. 1333|Chev 586 /Ford _180 | Ply 170 |Pontiac 81 |Buick —_73 | Dodge —_40 [Stude 27 | Hupp 25 | Essex 22 | Chrysler 21 
N.H. 171|Chev _—62|Ford _—_—-33/ Ply 28| Pontiac 11) Buick 7|Dodge _6|Ch-R-W 3/O-PA-Re 2)* = ij 
N. J. 3047|Chev —_1214| Ply 408|Ford  296|Pontiac 294|Buick 183/Dodge 101/Chrysler 55|0-R —52| Essex 51|De Soto 47 
N. Car. 1502|Chev _669}Ford _300|Ply _—('175| Pontiac 71|Essex _51|Dodge _50| Austin 39/Buick _—38| Chrysler _25|Rockne 19 
N. D. 164 | Chev 65 | Ford 37 | Ply 22/Pontiac 10/B-D 7|De Soto  4|Rockne 3|Ch-W 2\* 1{ PL 
Penn,  4727|Chev 1763 | Ply 767|Ferd _594| Pontiac 281|Buick 280|Dodge 259 Essex _102| Chrysler 87! De Soto 81 | Olds 57 
S. Ca’lina 625|Chev  260|Ford 149;Ply 83|Austin 44|Buick 20/Dodge 16|Pontiac 14 | Essex 10|Chrysler 8|Packard 4 
Ss. D. 272|Chev ‘111 | Ply 58 | Ford 56|D-R 10|O-P 8 | Buick 5 | Stude 3|/DS-E — 
Wis. '1134/Chev —_—419|Ford _154/ Ply 143] Pontiac —77| Buick 69 | Dodge 64 | Essex 54| Olds ____21|Willys  20{Nash 17 
W. Va. 1763| Chev 253 | Ply 157 | Ford 156 | Dodge 62 Pontiac 29 | Essex 24|/Buick  17|Ch-DS-G 10) (0 | Rockne — 8 | Stude oe a 
D. of Col. 848 [Chey 332/Ford 109/ Ply 79 | Pontiac 78|Buick | 43;Dodge 32|Hupp 21 | Rockne 20 | Essex ~_19 | Willys 17 


KEY TO ABBREVIATION AND SYMBOLS 


A—Auburn, Au—Austin, B—Buick, C—Cadillac, Ch—Chrysler, DV—De Vaux, DS—De Soto, D—Dodge, E—Essex, F—Franklin, G—Graham, 
H—Hupmobile, Hu—Hudson, LS—La Salle, L—Lincoln, N—Nash, O—Oldsmobile, Pa—Packard, PA—Pierce-Arrow, P—Plymouth, Po—Pontiac, 
*—Cars in this position registered as shown. 


RE—Reo, R—Rockne, S—Studebaker, WK—Willys-Knight, W—Willys. 





furnished for 220, 440 or 550-volt, 
three-phase 50 or 60-cycle operation, 

Standard Ex-Cell-O construction 
is used in the grinding spindle por4 
tion of this unit, and the same mak@ 
of precision ball bearings are em 
ployed throughout except on th 
outer end of the motor where a: 
oil-less bearing is used. By the elimi¢ 
nation of belts and pulleys vibratio: 
is minimized and heavier cuts a 
each pass of the wheel can be = 
and still maintain a uniformly hig 
finish. 





—— 


petroleum products and lubricant§ 
are: Chairman, T. A. Boyd, head 
fuel section General Motors research 
laboratories; vice-chairman, T. G, 
Delbridge, process supervisor Ate 
lantic Refining Company; secretary, 
|R. P. Anderson, division of refiné 
| ing American Petroleum Institute. 


FOREIGN TRADE 
OPPORTUNITIES 


Washington, D. C., March 17.-« 
| Foreign automotive trade opportunie 
| ties just announced by the automes 
| tive division of the Bureau of 
Foreign and Domestic Commerce of 
the Department of Commerce are 
listed below. 

Additional information may be ob- 
tained from the bureau and its dis- 
| trict and co-operative offices by duly 
| registered firms or individuals upon 
written request, giving the oppor- 
tunity number. 

3372—Warsaw, Poland: Purchase 
and agency of automobile ace 
cessories. 

3399—Manila, Philippine Islands? 
Purchase and agency of automobilé 
accessories and parts. 

3362—Toronte, Canada: Purchase 
}and agency of automobile gears, 
| bearings, replacement axles, pistons, 
| valves, cylinder hones, ignition parts, 
etc. 
| 3422—Winnipeg, Canada: Purchase 
{and agency of automobile pistons 
and axles. 

3381—Rio de Janeiro, Brazil: Pur- 
chase and agency of automobile 
switch locks and assemblies, com- 
plete with cables, and wiring har- 
| nesses for low priced cars. 


FAVOR CHANGE IN N. J. 
MOTOR VEHICLE CODE 


Trenton, N. J., March 17.— Justices 
of the peace will have jurisdiction 
over motor vehicle violation cases in 
all municipalities under 10,000 popue- 
lation, if a bill, introduced by As- 
semblyman Muir of Union is enacted 
into law. 

Under the present law, all motor 
vehicle violation cases are now taken 
before recorders and police magis- 
trates, regardless of the size of the 
municipality, jurisdiction having 
been taken away from justices of 
the peace two years ago. 

If the Muir bill passes, violators 
will be able to obtain a hearing 
within a few hours or even minutes 
of the violation and on the same 
day the violation is committed. 

The bill has the support of Motor 
Vehicle Commissioner Hoffman and 
|}man yautoists, as they believe it will 
be a great convenience to violators. 
It merely restores to justices of the 
peace county-wide jurisdiction, ex~- 
cept in cities, they formerly pos- 
sessed. 


FORD IS USING NEW 
BALANCING MACHINES 


Detroit, March 11. —The Ford Mo- 
tor Company is reportcd to be us- 
ing a battery of seventeen dynamic 
balancing machines, more than @ 
third of which have been installed 
since the first of this year. These 
machines are of the Olsen type, 
those recently installed being of the 
latest model, with a high tension 
spark incicator to show where the 
unbalance exists. 


















{Continued from | from Page 1) 


manifest here regarding the story 
that the Fords will take a leading 
part in the organization of a new 
bank to replace the First National 
and Guardian groups, now in the 
hands of United States conservators. 
There is no confirmation of this 
story by any authoritative source, 
but it finds a good deal of credence | 
here, nevertheless, 

The general belief among impor- 
tant executives, who usually are 
well informed, is that next week 
will see a great transformation in 
the Detroit situation. Sales depart- 
ments are beginning to hear from 
dealers in sections where the bank- 
ing situation has been ironed out 
and orders are beginning to come 
through in generous quantity. There 
are many sales executives who be- | 
lieve that the orders will reach a 
volume heavier than seemed possible 
two weeks ago. Some of the offi- 
cials actually are expecting a boom, 
but all of them are conservative in| 
quotated statements. 

Taken in all, there is a hopeful at- 
mosphere in Detroit today; more} 
so than for many months past, and | 
even a buying boom would not sur- | 
prise the industry, though no one} 
will acknowledge expectation of such 
a development. 





N. Y. FEBRUARY SALES 
SHOW DECLINE FROM 
SAME MONTH IN 1932 


(Continued from Page 1) 
year. Then came the bank mora-| 
toria in state after state, with the 
consequent unsettlement in public 
sentiment. The result was a reluc- 
tance to buy or to commit oneself 





to any future obligation, and this 
depressed sales in the metropoli- 
tan area. 


Today metropolitan dealers feel} 
that the situation has changed rad- | 
ically. Public sentiment is now op- 
timistic. They believe that the nor- 


mal spring buying season will be} 


somewhat delayed, but will develop 
in due course and on a better basis | 
than has been the case in s 
years. 


Oe ee 


More Detroit Plants | 
To Resume Production 


eee 


| has been made in all expenses, and 


| $13,556,380 cash and marketable se- 


|} were $512,212. 
|cash and marketable securities of 


| 1932 period, 


| undoubtedly be wiped out in an ac- 


| dealers 
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TIMKEN BEARING 
ADDS NEW PRODUCTS 


(Continued from Page 1) 


ers and cracking stills. Several test 
installations are now in operation. 
“A further substantial reduction 


our policy of economy in every phase 
of our operations has been con- 
tinued,” Mr. Timken reported. 

“The large curtailment in automo- 
bile production adversely affected 
our sales during the pasi year, but 
we have retained all of our automo- 
tive customers.” 

Current assets of Timken Roller 
Bearing Company and subsidiaries 
as of December 31 last, including 


curities, after reserve, amounted to 
$19,055,901 and current liabilities 
This compares with 


$14,037,365, current assets of $21,- 
487,199 and current liabilities of 
$1,144,067 on December 31 of the, 
previous year. 


DODGE SALES HEAVY 
DURING BANK HOLIDAY 


(Continued from Page 1) 


ing period of 1932. The latest re- 
port, dated March 11, shows over-all 
retail deliveries by Dodge dealers 30 
per cent, greater than for the same | 
indicating a delivery | 
drop of 5 per cent., attributable to | 
causes now remedying themselves 
so generally that their effect will 





| 


celeration of spring busimess. 


SAN ANTONIO SALES 
TOP MARCH LAST YEAR 


(Continued from Page 1) 

are tremendously encour- 
aged by the showing made under 
the most difficult conditions during 
the first half of March and expect 
spring buying t> open up on an ex- 
cellent basis. 














ren 1932 Austin Raciitaalions | 


Compiled by R. L. 
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PEED OF DE SOTO 
REPORTS DEFINITE 
SALES UPTURN 


(Continued from Page 1) 


the business pulse of the nation, as 
any buying trend is almost immedi- 
ately transmitted to him through his 
dealers and field organization. 

“It’s one thing to talk about pros- 
perity—but it’s another to have 
actual orders in hand,” Peed stated 
yesterday. “In recent years, the 
automobile industry has been the 
business indicator. And if the re- 
ports and orders that I have been 
receiving from De Soto dealers for 
the past week is a true indication, 
I’d say that there is real cause for 
optimism. 

“Yesterday our De Soto dealer in 
Evanston, Ill., sold seventeen cars at 
retail. He delivered nine of them 
the first day. That was the biggest 
day that this dealer has had in his 
entire career. And this morning he 
telephoned us an order for thirty 
new cars—to be driven from the fac- 
tory tomorrow. 


“Our San Francisco dealer long- | 


distanced us today the biggest order 
that he has placed in six months. 
He further told us that prospects 
for increased business were never 


| brighter. 


“The upturn in commodity prices 
has also directly reflected itself in 
our sales. Encouragement, because 
of increased prices for wheat in 
;North Dakota, for instance, has 
| brought us several record orders 
this week from that territory. Our 
dealers there report not only an 
upturn in sales, but a greatly stimu- 
| lated interest in persons who ap- 
| parently weren’t in the market for 


}@ new car a few weeks ago. 


“Other towns in the Northwest 
that have never before placed orders 
for spring shipments this early in 
the year, are wiring us to rush them 


| literally carloads of cars. 


“I believe that the events of the 
past few weeks have had a refresh- 
ing effect upon America and Amer- 
ica’s business men. Confidence is 
being restored. jored. And the | the general 








| 


today; 


to go over during the evening. 





13) quality of circulation.” 





| “Auburn Sales Co., 





public is fast realizing that money 
is worth only the good things that 
it will bring .. . that it pays its 
highest dividend in enjoyment and 
useful pplication through the 
medium of a new automobile,” 


VERMONT SOLONS ASK 
FOREIGN TRUCK FEES 


Montpelier, Vt., March 17.—A bill 
which would assess fees against out- 
of-state trucks for each trip into 
Vermont is under consideration in 
the state Legislature here. The 
measure provides for a fee of $10 
per trip for trucks not over 8,000 
pounds in weight and $20 for trucks 
above that weight. 

Action on the bill was deferred re- 
cently when an amendment ex- 
empting ton and a half trucks was 
presented. The amendment would 
extend full reciprocity to trucks 
weighing 3,000 pounds or less. The 
bill and amendment is to be consid- 
ered along with other regulatory 
measures affecting moter trucks. 


CHAIN BELT OPENS 
KANSAS CITY OFFICE 


Milwaukee, Wis., March 17.—The 
Chain Belt Company has appointed 
A. 8S. Kennedy as manager of its 
new branch office in Kansas City. 
Rex chains and conveyors, both na- 
tionally known commodities, were 
formerly marketed in this territory 
by the St. Louis office. 

Alex Kennedy, the new manager, 
is a graduate of the University of 
Kansas and the School of Mechan- 
ical Engineering. After a year's 
training as student engineer at the 
Westinghouse Electrical Company, 
he studied business law and eco- 
nomics at Northwestern University. 
For the past five years Mr. Kennedy 
has been a Sales engineer covering 
the states of Missouri, Kansas and 
Nebraska and handling a general 
line of power transmission, elevat- 
ing and conveying equipment, and 
is already well known in this field. 

That part of the Chain Belt line, 
including Rex chains, power trans- 
mission equipment, elevators, con- 





“The Automotive Daily News has been a wonderful help to me and 
to this company, and I am firmly of the belief that there never was a 
period in the history of the automobile industry when distributors and 
dealers needed this up-to-the-minute paper of our industry as we need it 
in fact, as you know, I took out a personal subscription for a copy 
to be delivered each day to my home, so that if I am out in the territory 
at any time and do not get back to my office, I will find my copy at home 


“A. R. Gribben, President, 
Inc., Distributors, 


“New York, N. Y.” 


Ralph’ Starr Butler, vice-president of General 





veyors, traveling water screens, 
sanitation equipment and Rex 
Stearns belt conveyor idlers, will be 
handled through this office. 


PENNSYLVANIA TRUCK 
OPERATORS URGED TO 
FIGHT UNFAIR CONTROL 


(Continued from Page 1) 
subjected to further taxation and 
restriction by its enemies, for the 
purpose of protecting that medium 
of transportation, was, in effect, the 
message of Mr. Brosseau. 

He discussed the “Significance of 
the Coolidge Committee Kkeport’ and 
called for “a new deal” for the truck 
owner and operator, and showed 
that the objections on the part of 
the truck owners were not to rea- 
sonable regulation as -to size and 
weight of commercial vehicles to 
conform to-the capacity of the 
roads, but to unreasonable regula- 
tion and restriction planned by 
competing transportation facilities 
in order to protect thems¢lves and 
legislate the truck off the road. 

Mr. Stone called upon his hearers 
to drop their defensive tactics and 
carry their fight directly to Harris- 
burg, in the meantime letting their 
legislators know that thé votes rep- 
resenting the truckers and trucking 
interests are far more numerous 
than those represented by the em- 
ployees of all the railroads. He as- 
serted that facts disprove the state- 
ments that truck transportation has 
caused inroads upon the rail car- 
riers’ business, but on the contrary, 
have been contributing to their 
prosperity for the last seventeen 
years. He contended it is unfair to 
impose on one form of transporta- 
tion regulations that are not im- 
posed on another. 

Other speakers were W. H. Brear- 
ly, secretary of the Autocar Com- 
pany, who reviewed bills now before 
the state Legislature, and Harold 
S. Shertz, director of the Highway 
Users’ Conference of Pennsylvania 
and general counsel of the Penn- 
sylvania Motor Truck Association, 
Inc., the two organizations which 
sponsored the meeting. 


Distributors Worth While 





A. R. GRIBBEN, 


President, 


Auburn Sales Company, Inc. 


Thousands of distributors and dealers like A. R. Gribben are 
daily readers of this paper. They represent the backbone of 
‘the industry. When your ads appear in Automotive Daily 
;| News leading factory executives also see your messages. 


“If we are to go further toward deflation of costs, we must place more stress on 


Foods Corporation, ‘before 


Association of Nationul Advertisers, Nov. 17, 193%. 





